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N e t w o r k  N e w s  

REALTY WORLD® 
THE CAROLINAS 
REGIONAL OFFICE 

Maurice Johnson, President/Owner 
Ernie Wilkinson, Regional Director 
Jessica Medlin, Bookkeeper 
Jeanne De Deyn, Broker Services 
 
295 Olmsted Blvd., Suite One 
Pinehurst, NC  28374 
Toll Free:  (800) 699-7982  
Phone: (910) 215-8888 
Fax: (910) 215-8807 
E-mail: carolinas@realtyworld.com 
Web: www.realtyworldcarolinas.com 

WELCOME TO  
REALTY WORLD®! 

REALTY WORLD®   
CAROLINA LANDMARK 

Becky Hill 

REALTY WORLD®   
HERITAGE REALTY 
Greg Stephenson 

REALTY WORLD®   
ON SALEM STREET 
Michael Flynn, Jr. 
John Marinaccio 
Dannielle Stalter 
Renata Williams 

THE CAROLINAS 

Calendar of Events 

REALTY WORLD® - THE CAROLINAS & 
THE CAROLINAS BROKER COUNCIL, INC. 

RECRUITING SEMINAR WITH JUDY LADEUR 
JUNE 2, 2010 

REALTY WORLD® - THE CAROLINAS &  
THE CAROLINAS BROKER COUNCIL, INC. 
PROPERTY MANAGEMENT WORKSHOP 

JUNE 3, 2010 

REALTY WORLD® - THE CAROLINAS  
MARKETING STRATEGIES (MARKETING 401) 

OCTOBER 25 - 26, 2010 

THE CAROLINAS BROKER COUNCIL, INC. 
AGENT BUSINESS PLANNING 

OCTOBER 28, 2010 

REALTY WORLD® - THE CAROLINAS 
AWARDS BANQUET & BUSINESS CONFERENCE 

FEBRUARY 11 - 12, 2011 

I am very excited 
to announce that 
Ernie Wilkinson is 
our new Regional 
Director. 
 

Ernie is well qualified to help us 
grow the Region as he grew an  
office I used to own from 5 agents to 
48 agents.  
 
He will continue his relationship 
with the state association, NCAR. 
Ernie has chaired several commit-
tees so his contacts in the state will 
help us grow. 
 
I could not have found anyone with 
more knowledge of and a stronger 
belief in the REALTY WORLD® 
system & logos. 
 
Ernie’s primary function is to bring 
on new offices and he said to feel 
free to call him with any 
contacts for Franchises or 
any other way he can help 
you. He can be reached on 
his cell phone at 
252-342-6358. 

Welcome Aboard! 

C. Maurice Johnson 
President/Regional Owner 

www.ssisource1.com 
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#1 

Margaret Johnson 
REALTY WORLD® - CAROLINA LANDMARK 

 
#2 

Dana Kachel 
REALTY WORLD® - TRIANGLE LIVING 

 
#3 

Caroline Johnson 
REALTY WORLD® - EAST CAROLINA 

 
#4 

Jane Rouse 
REALTY WORLD® - FIRST COAST REALTY 

 
#5 

Ron Blietz 
REALTY WORLD® - CAROLINA LIVING 

 
#6 

Lisa Skumpija 
REALTY WORLD® - CAROLINA PROPERTIES 

 
#7 

Ann Whitley 
REALTY WORLD® - EAST CAROLINA 

 
#8 

Pastor Bob Heap, Jr. 
REALTY WORLD® - FIRST COAST REALTY  

 
#9 

Robert Lee 
REALTY WORLD® - INTEGRITY FIRST 

 
#10 

Gail Bullard 
REALTY WORLD® - GRAHAM/GRUBBS & ASSOCIATES 

V o l u m e  2 0 1 0 ,  I s s u e  5  

T O P  P R O D U C I N G  A G E N T S  F O R  A P R I L  2 0 1 0  
B a s e d  o n  R e p o r t s  S u b m i t t e d  t o  R e g i o n  O f f i c e  b y  5 / 5 / 1 0  

 
#1 

Shawn Britt 
REALTY WORLD® - TRIANGLE LIVING 

 
#2 

Patty Edney 
REALTY WORLD® - CAROLINA SHORES 

 
#3  

Kimberly Sands 
REALTY WORLD® - ON SALEM STREET 

 
#4  

Harold Chappell 
REALTY WORLD® - CAPE FEAR 

 
#5 

Tony Brown, Jr 
REALTY WORLD® - CAMBRIDGE REALTY 

 
#6 

Bryant Brantley 
REALTY WORLD® - BRANTLEY & ASSOCIATES 

 
#7 

Steven Coble 
REALTY WORLD® - CHATHAM PROPERTIES 

 
#8 

Joe Gardner 
REALTY WORLD® - J.E. WOMBLE & SONS 

 
#9 

Brenda Grubbs 
REALTY WORLD® - GRAHAM/GRUBBS & ASSOCIATES 

 
#10 

Newt Heilman 
REALTY WORLD® - CAROLINA PROPERTIES 

T O P  P R O D U C I N G  O W N E R S / B I C S  F O R  A P R I L  2 0 1 0  
B a s e d  o n  R e p o r t s  S u b m i t t e d  t o  R e g i o n  O f f i c e  b y  5 / 5 / 1 0  

THIS RANKING IS BASED ON TOTAL COMMISSION FOR THE MONTH. 

THIS RANKING IS BASED ON TOTAL COMMISSION FOR THE MONTH. 

We Want Your News!  
Send us your special events and announcements for future editions of  

The Carolinas Network News.  
Just send us an email to carolinas@realtyworld.com 
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T O P  P R O D U C I N G  O F F I C E S  F O R  A P R I L  2 0 1 0  
B a s e d  o n  R e p o r t s  S u b m i t t e d  t o  R e g i o n  O f f i c e  b y  5 / 5 / 1 0  

 
#6 

REALTY WORLD® - ON SALEM STREET 
 

#7 
REALTY WORLD® - CAPE FEAR 

 
#8 

REALTY WORLD® - CAROLINA LANDMARK 
 

#9 
REALTY WORLD® - BRANTLEY & ASSOCIATES 

 
#10  

REALTY WORLD® - CAROLINA SHORES 

 
#1 

REALTY WORLD® - TRIANGLE LIVING 
 

#2 
REALTY WORLD® - FIRST COAST REALTY 

 
#3 

REALTY WORLD® - CAROLINA LIVING 
 

#4 
REALTY WORLD® - CAROLINA PROPERTIES 

 
#5 

REALTY WORLD® - EAST CAROLINA 

THIS RANKING IS BASED ON TOTAL COMMISSION FOR THE MONTH. 

L O O K  W H O S E  B I R T H D A Y  I S  I N  M A Y *  ~  H A P P Y  B I R T H D A Y !  

REALTY WORLD® - BRANTLEY & ASSOCIATES 
Ron Cocca ~ May 11th 

REALTY WORLD® - CAMBRIDGE REALTY 
Jennifer Hunter~ May 8th 

Tony Brown, Jr. ~ May 15th 

Marcia Hinson ~ May 23rd 

REALTY WORLD® - CAPE FEAR 
Nilesh Jethwa ~ May 29th 

REALTY WORLD® - CAROLINA LANDMARK 
Margaret Johnson ~ May 17th 

REALTY WORLD® - CAROLINA LIVING 
Teresa Beirise ~ May 23rd 

Ron Blietz ~ May 23rd 

REALTY WORLD® - CAROLINA PROPERTIES 
Cynthia Dameron~ May 1st 

Travis Cox~ May 20th 

REALTY WORLD® - DESOTO TRAIL REALTY 
Donald Holland ~ May 29th 

REALTY WORLD® - EAST CAROLINA 
Caroline Johnson ~ May 22nd 

REALTY WORLD® - FIRST COAST REALTY 
Jackie McKoy ~ May 12th 

Stephen Brown ~ May 19th 

Kyle Louise Dees ~ May 21st 

Anna Smith ~ May 24th 

Janet Hollingshead ~ May 28th 

REALTY WORLD® - PARTNERS 
Petra Gooding ~ May 23rd 

Michelle Morock ~ May 27th 

REALTY WORLD® - SOUTHEASTERN 
Cynthia Fennell ~ May 13th 

REALTY WORLD® - THOMAS REALTY CO. 
Barbara Vieni ~ May 3rd 

REALTY WORLD® - TODAY 
David Zelinski ~ May 16th 

REALTY WORLD® - TRIAD 
Herbert Wright, Jr. ~ May 17th 

 

*Based on information received before 4/26/2010.  We apologize if you joined REALTY WORLD® after that date and are not listed here. 

www.ORHP.com 
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T H E  I N S I D E R  

You can download the  
presentation and customize for  

your company. 

The Key to a Successful Sale! 
Factors that make a house sell:   
• Location 
• Price  
• Condition   
• Seller Motivation 
 

Pricing Your Property Right 

Check out some of the  
screens from the  

New 2010 Listing Presentation  
on The Insider. 

As Your Agent… 

I am Committed to: 
• Knowing your property  
  inside and out   
• Understanding your  
  neighborhood 
• Marketing your house  
• Managing showings   
• Follow up with all leads 
• Be a source of information  
  for you and prospective buyers 
• Present offers   
• Negotiate contract 
• Manage the pending transaction, including  
   inspections, loan processing, and closing 
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RW52 MARKETING PLAN 

Welcome to our RW52 Marketing Plan.  This guide, designed for 
our REALTY WORLD Agents and Brokers, is a comprehensive  
arsenal of marketing strategies that creates opportunities to build 
new relationships and strengthen existing ones. Through a spirit of 
giving to your buyers, sellers, and fellow Realtors, you become  
ambassadors for your community and create memories that can be 
life changing!!  This attitude is about giving to others, giving small 
personal things, and/or doing small personal favors.  The real value 
is simply, “Before you can take, you must give.”  Your new  
motivation is to ask this question of every client, customer, and 
friend, “How can I make them better as a result of connecting 
with me?” 

 
Since 2002, the real estate industry has been changing radically, 
and agents, brokers, buyers, and sellers, have withdrawn from the 
marketplace waiting for the “good ole days” to return.  In an effort to 
survive financially, most giving has vanished.  Today, the attitude is 
“What’s in it for me?”   

 
As a part of this new REALTY WORLD INC culture you have a  
tremendous opportunity to help bring hope back to our industry.  
Your attitude of serving others and giving of your resources and 
your positive spirit will make a huge impact on your community and 
on your family and ultimately your business. 
 
I challenge you to embrace this new approach and use this guide to 
be a leader in the real estate industry in your home, your  
community, and your world.  Not only does “The Right Agent Make 
all the Difference in the World, but the right spirit can change the 
World, one attitude at a time. 

You can find the rest of the RW52 Marketing Plan on The Insider. 


